MASSIVE OUTREACH = MASSIVE RESULTS

TELL THE WHOLE STORY
Proven Method:  Samples, Demos, Presentation ... repeat over and over until you get really good at this. 
Set up the appt:

Someone you know:

“Hi Joan … this is Nancy, how are things with you?  Joan I don’t if you’ve heard, but I’m in the process of building a Shaklee business  (or expanding my Shaklee business).  I’m calling a few of my friends and acquaintances to see if they would do me the favor of testing out a few of our new products and giving me their opinions.  I thought I’d call you Joan and see if you’d be willing to do this?”
Someone you do not know:

“Hi Mary, I don’t think we’ve met but I live in the area.   I’m calling a few families to have them test out some of the Shaklee products.  These products were featured on the Oprah Winfrey show several times. I just thought I’d call you Mary and see if you would you enjoy doing this?

End conversation with this PROMOTION:
“Mary I’d like to add one thing … since time is so precious for all of us, I would like to offer you 3 gifts if you are willing to invite 2 friends to be a part of the sampling and demonstrations.  The gifts would be a glass cleaner, a general cleaner and a degreaser.  And just so you know, your spouse could be one of the “guests” along with an adult from another family.  Would this be of interest to you?”  Proceed to set a date.

Process:
1. Use Healthy Choices Presentation found on my website:  www.naturalhealthleader.com , audio/docs, login and password: shaklee,  documents/presentations  OPTION: You may want to play the “Join Us” DVD and pause as you show, demonstrate and taste the products.
2. When you get to the Rx for a Healthier Life … review the Vitalizer on DVD.  Show the Vitalizer Strip, Mix up and give taste of Cinch.  Give taste of Vivix (use a small ice cream sample spoon), Show the Vivix Testimonial Collection document.  Display NutriFeron

3. Refer to the Rx Checklist sheet.  Have then check off the health concerns for themselves and/or their family.

4. Play the Oprah DVD clip … IF YOU PREFER YOU CAN START WITH THE CLEANERS AND REVERSE THESE STEPS.
5. Demo H2 … have H2 sample and fill the 3 bottle set with product (glass cleaner, general cleaner, and degreaser) Do demo’s at sink.  Show the Basic H2 Directions sheet
a. Glass Cleaner: clean a small mirror

b. Degreaser: Crisco in palm of hand – squirt in a couple drops of Basic H2, rub in, add water and remove with paper towel.
c. Use general cleaner on some area in the kitchen .. refrigerator, counter, cabinets.

6. When you get to the Skin Care … Give a squirt of Calming Complex on back of their hand.  Good for men or women … very soothing and calming, and deep hydration without oil.

7. Give them the Basic H2 sample with the directions stapled to it. Perhaps leave one or two Tea sticks, plus literature: RX checklist, Vivix Collection. Newsletter, Small catalog, Price List.
8. Proceed to the end of presentation and review the buying options using the  “Levels of Involvement” (on website) sheet to further explain the process.  Pull out the referral sheet (on website) and explain that you will be happy to present Shaklee to their friends and in the process help them qualify for free products referenced in the Levels sheet. Ask, “who do you know that might enjoy testing these products?”  Start filling in the names.  Try to jog their memory .. perhaps they mentioned their mom or dad or brother/sister, co-worker etc.
9. End by pulling out the Price List and asking which products are they interested in?  Take the order and SIGN THEM UP .. fill out the application and call it in to Shaklee or go online.  Sign then up with the GOLD when possible as it is the best buy, if not, the Distributor Kit where they can get the Free Product on their next 100 PV order.
10. Have a business packet in hand (Lorri’s Story and 1099, sample of other1099’s, Join Us brochure, and Levels of Involvement … all of this is found on my website) … and say, “I’d like to leave this with you to review … perhaps you or someone you know would like to add $500-$2,000 of extra income. I’ll give you a call in a few days and schedule a time to review this, should it be of interest.“   If you feel they have a strong enough interest you could leave the Walk Through CD and/or the Join Us DVD.
Call them back in 3 days and ask if they read through the packet, watched or listened to the CD/DVD.  How did they do with the tea or any other sample you might have left,  Would they like you to go through the opportunity and answer any questions they might have.  Return with the Shaklee Presentation as seen on Shaklee University.  Play the Join Us DVD if they have not already done so.
Be Consistent …. Help Lots of People

Have A Growing and Fun Business

